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Safe Harbor Statement

These slides and oral presentation include forward-looking statements that involve risk 

and uncertainty.

Although the company believes its expectations reflected in such forward-looking 

statements are based on reasonable assumptions, no assurance can be given that such 

projections will be fulfilled.

Any such forward-looking statement must be considered along with knowledge that 

actual events or results may vary materially from such predictions due to, among other 

things, political, economic or legal changes in the markets in which Porthus does 

business, competitive developments or risks inherent in the company's business plan.
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Porthus has built a strong customer base in Europe delivering value 
added OnDemand solutions in key vertical markets (retail, telecom, 
utility, logistics and media).

Porthus operates in a strong growing market, fuelled by the growth of 
the OnDemand services market in general and by compliance 
pressures (such as EU regulations for electronic customs 
declarations).

Porthus has a business model based on recurring revenue, by closing 
long term contracts with customers and by operating on a per 
user/per month and per transaction basis.

Porthus has shown a consistent track record of profitable revenue 
growth.

At December 31, 2006 Porthus employed 115 full-time equivalents. 
33% are employed outside Belgium, in Slovakia and the 
Netherlands.

Profile
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OnDemand IT Solutions
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Porthus has developed a communications infrastructure that allows it to connect to 
any customer, via any protocol. Porthus manages all the information exchange 
between businesses and functions as a B2B operator and provides value by offering 
Value Added Applications to customers on top of the B2B connectivity. 

Porthus.net
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Strong revenue growth and recurring revenue contribution that currently
represents 48% of net revenue(*). Recurring revenue provide high visibility
on future revenues.

* the revenue realized on reselling is represented here net of its cost of sales

Revenue Growth
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* Net revenue: the revenue realized on reselling represented as net of its cost of sales

Net Revenue per Service Line

€ '000 1H07 - IFRS 1H06 - IFRS Variance

ended 31/12/06 ended 31/12/05

Revenue 8,503 6,648 27.9%

Net revenue(*) 6,501 4,735 37.3%

Managed Services 2,975 2,174 36.8%

Professional Services 3,115 2,128 46.4%

Software 304 247 23.1%

Reselling and other (net of cost) 107 186 -42.5%
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Net Revenue Growth per Service Line
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Income Statement

€ '000 1H07 - IFRS 1H06 - IFRS

ended 31/12/06 ended 31/12/05

Net revenue 6,501 4,735

Net cost of sales 4,335 3,487

Gross Profit 2,166 1,248

General & Administrative 1,090 755

Selling Costs 646 618

Research & Development 257 170

EBITA 173 -295

EBITDA 481 -19
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Balance Sheet

Balance Sheet 31/12/2006 30/06/2006

€'000 €'000

Assets

Non-current assets

Property, plant and equipment 778 623
Intangible assets 1,420 1,155

Deferred tax assets 712 712
Total non-current assets 2,910 2,490

Current assets

Work in progress 164 192
Trade receivables 6,215 4,013

Accrued income, deferred charges 
and other debtors 1,018 877

Cash and cash equivalents 7,132 1,072
Total current assets 14,529 6,154

Total assets 17,439 8,644

Liabilities

Current liabilities

Trade payables 3,062 3,164
Deferred income, accrued charges 

and other creditors
3,981 1,487

Other financial liabilities 845 987
Total current liabilities 7,888 5,638

Non-current liabilities

Financial liabilities 655 794
Provisions 30 27

Total non-current liabilities 685 821

Total liabilities 8,573 6,459

TOTAL NET ASSETS 8,866 2,185

Equity

Share capital 11,932 5,393
Uncalled capital 0 -19

Warrant Reserve 126 108
Retained Earnings -3,192 -3,297

Total Equity 8,866 2,185
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Opportunities

New EU customs challenges and initiatives over the next few years

The new EU regulations offer several opportunities

� Quality of data will improve

� Maximal Re-use of information

� Automated processing

� Just-in-time delivery

� Simplified customs rules

� Reduce costs (from broker to internal handling)



© Porthus - Confidential - Cannot be transmitted to any other party without written approval by PorthusSlide 15Slide 15

Porthus.net Customs: Overview

Porthus.net Customs handles all EU

Customs formalities, including

Compliance

Integration

Customization

Porthus.net Customs is a one-stop-solution, a complete service:

Software, Conversion & Communication;

Integration from your back-end till the authorities;

Operations;

Service desk;

Training;

Legal Watch.

Business Process Outsourcing
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Porthus has the ambition to 
make Porthus.net Customs 
a dominant market solution 
for all electronic 
communications with the 
authorities regarding 
customs and customs 
clearance.

EU roll-out Porthus.net Customs

The further development of Porthus.net Customs, and the full-roll out in all 
member states and customs certification is one of the key challenges in 
the years ahead.
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Porthus maintains its focus on key industries, including Retail, Telecom, 
Utility, Logistics and Media.

An increased focus will be devoted to the growing number of opportunities in 
the logistics industry as a result of European legislation.

Short term focus:

� R&D investments focussed on Porthus.net Customs solution;
� Accelerate European roll-out of the Porthus.net Customs solution; 
� Potential acquisitions to strengthen Porthus’s customer base; 
� Expand industry knowledge and expertise;
� Focus product development, sales and marketing activities on Porthus.net

Customs offering.

Strategy Highlights
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Outlook

Porthus targets FY 2007 net revenue growth of 33%

� Desk Solutions will be deconsolidated by March 2007 ->    
marginal effect on Porthus’s consolidated financial results

� Traditionally the last six month of the financial year are 
significantly stronger (not impacted by seasonal effect)

Porthus strongly positioned to accelerate roll out of growth
strategy and well on track to achieve full year results.
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Investment opportunity

Specific industry expertise 

Integrated solutions

Filled order book

Long term customer relations

Profitable

Geographical expansion

External growth

Porthus.net as for future
profit growth

Important scale effect for
Porthus’ OnDemand solutions

Value creation
through profitable

growth

Porthus’ strengths Porthus’ strategy

Product innovation

Unique offering in Europe
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Investor Calendar

September 17, 2007

Full-year Results Financial Year 2007
(period ending June 30, 2007)

October 9, 2007 at 10:00 hrs
General Shareholders Meeting 2007


