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USINESS WITHOUT BOUNDARIES
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* the revenue realized on reselling is represented here net of its cost of sales | [ |
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Porthus has developed a communications infrastructure that allows it to connect to
any customer, via any protocol. Porthus manages all the information exchange
between businesses and functions as a B2B operator and provides value by offering
Value Added Applications to customers on top of the B2B connectivity.
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Evolution of revenue (excl. reselling & other) on

2004 customer portfolio

2004

M Existing

O Total

2006




OnDemand = Recurring Revenues
= High visibility on future revenues.

* the revenue realized on reselling is represented here net of its cost of sales
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* Net Revenue: the revenue realized on reselling re  presented as net of its cost of sales
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* note that the outlook is a based on a

** 2006 includes exceptional cost of EUR 154K relat

*** pretax/excl. Amortization Customer portfolio TI

pre-money business plan
ed to a specific implementation project
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Porthus’ strengths Porthus’ strategy

Specific industry expertise Geographical expansion
Integrated solutions Product innovation
Filled orderbook Value creation External growth
_ through profitable
Long term customer relations growth Porthus.net as for future
. profit growth
Profitable V

Important scale effect for

Unique offering in Europe Porthus’ OnDemand solutions
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